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FDA is responsible for:  

Protecting the public health by assuring that foods are safe, wholesome, sanitary and 
properly labeled; human and veterinary drugs, and vaccines and other biological products 
and medical devices intended for human use are safe and effective  
Protecting the public from electronic product radiation  
Assuring cosmetics and dietary supplements are safe and properly labeled  
Regulating tobacco products  
Advancing the public health by helping to speed product innovations  
Helping the public get the accurate science-based information they need to use medicines, 
devices, and foods to improve their health  

 
* FDA’s responsibilities extend to the 50 United States, the District of Columbia,  
Puerto Rico, Guam, the Virgin Islands, American Samoa, and other U.S.  
territories and possessions. 



*Based on $1,142,955,688 SB eligible dollars (SB Goaling Report extracted on 10/5/2015)  

Small Business                                          
Socio-Economic Categories 

FDA 
FY 15 GOAL 

FDA 
FY 15 

ACHIEVED 

Total $ 
Needed to 
Meet Goals 

% Needed 
to Reach 

Goal 

Small Business 50.07% Successful 

Small and Disadvantaged 
Business (SDB) 5% 25.65% Successful 

Women-Owned Small Business 
(WOSB) 5% 13.63% Successful 

Historically Under-Utilized 
Business Zone (HUBZone) 3% 2.21% .09% $9,023,867 

Service-Disabled Veteran-Owned  
Small Business (SDVOSB) 

3% 3.08% Successful 9 



 
 

• 236220  COMMERCIAL AND INSTITUTIONAL BUILDING CONSTRUCTION  
• 334516  ANALYTICAL LABORATORY INSTRUMENT MANUFACTURING  
• 339113  SURGICAL APPLIANCE AND SUPPLIES MANUFACTURING 
• 423430  COMPUTER AND COMPUTER PERIPHERAL EQUIPMENT AND SOFTWARE MERCHANT WHOLESALERS  
• 443120  COMPUTER AND SOFTWARE STORES 
• 511210  SOFTWARE PUBLISHERS 
• 541511  CUSTOM COMPUTER PROGRAMMING SERVICES 
• 541512  COMPUTER SYSTEMS DESIGN SERVICES 
• 541513  COMPUTER FACILITIES MANAGEMENT SERVICES 
• 541611  ADMINISTRATIVE MANAGEMENT AND GENERAL MANAGEMENT CONSULTING SERVICES 
• 541710  AND DEVELOPMENT IN THE PHYSICAL, ENGINEERING, AND LIFE SCIENCES  
• 561210  FACILITIES SUPPORT SERVICES  
• 561320  TEMPORARY HELP SERVICES  
• 811212  COMPUTER AND OFFICE MACHINE REPAIR AND MAINTENANCE  
• 923120  ADMINISTRATION OF PUBLIC HEALTH PROGRAMS  

 
 

 
 
 
 
 







 
 
   

 
 
 
 
 

Food and Drug Administration  
 
The FY 2017 Budget includes $5.1 billion in total resources for the Food 
and Drug Administration (FDA), an increase of $358 million, or 8 percent 
above FY 2016. Of this increase, $15 million is in budget authority, $269 
million in user fees, and $75 million in new mandatory funding. FDA’s 
jurisdiction of products and activities is vast, ranging from over-
the-counter drugs to infant formula, and the challenges to secure the 
safety of these products increases in complexity with a growing global 
market. 



http://procurementforecast.hhs.gov 
 

Search by: 
• Operating Division 
• NAICS 
• Keyword 

 

http://procurementforecast.hhs.gov/




The Program Support Center (PSC) SSD competed and established HHS-wide 
Blanket Purchase Agreements (BPA) for the following commodities: 
• Custodial Products  
• Events Management Services  
• Office Equipment  
• Office Furniture  
• Office Supplies  
• Temporary Administrative and Professional Staffing Services  
• Temporary Professional and Medical Staffing Services  
• Domestic Mail  
• Information Technology Peripherals and Hardware  
• Laboratory Supplies 
 

 



• What firms have been 
awarded IDIQ 
contracts? 

• Which Blanket Purchase 
Agreements (BPA) are 
being most utilized 
within an agency? 

• Should I position my 
firm to compete for 
GWAC contracts? 

17 

https://www.contractdirectory.gov/contractdirectory/ 

https://www.contractdirectory.gov/contractdirectory/


Large Business 
$32,281,838  

30% 

FY 15 
Total Purchase: $106,540,596 
# of GWAC Contract Actions: 190  

Small  Business 
$74,258,757 

70% 

NASA SEWP V 
$15,011,698 

47% 

ECS-III 
$7,412,207 

23% 

NASA SEWP IV  
$8,654,874 

27% 

CIO-SP3 
$306,770 

1% 

NASA SEWP V

ECS-III

NASA SEWP IV

CIO-SP3

*FPDS Data Extracted on 11/3/15 18 



Pre-Award 
 

• Catalog for Federal Domestic Assistance  (https://www.cfda.gov/) 
• Other Agency “Forecasting Tools” such as: 

– HHS Grants Forecast (http://www.acf.hhs.gov/hhsgrantsforecast/) 
• System for Award Management/Central Contracting Registry  (https://www.sam.gov/sam/) 
• Grants.gov (http://www.grants.gov/) 
 
Post-Award 
• USASpending.gov (http://www.usaspending.gov/) 
• Other Agency “Transparency” systems such as: 

– Tracking Accountability in Government Grants System (TAGGS)  (http://taggs.hhs.gov/) 
 

ALL ALLOW PROSPECTIVE GRANTEES AND INTERESTED MEMBERS OF THE PUBLIC TO SEARCH BY 
 KEY WORD 

 
 
 
 
 

 
 

 

https://www.cfda.gov/
http://www.acf.hhs.gov/hhsgrantsforecast/
http://www.grants.gov/
http://www.usaspending.gov/
http://taggs.hhs.gov/




One Page/PDF 
Tailored for Audience 
NAICS 
Core Competencies 
Past Performance
Value Proposition 
Bullet Points 
Spell Check 
Remove Jargon 
Visually Interesting 

•
•
•
•
•  
•
•
•
•
•

http://www.google.com/url?sa=i&rct=j&q=capability+statement+example&source=images&cd=&cad=rja&docid=OETun_d1YwxDoM&tbnid=m7JgHXWq7rlhvM:&ved=0CAUQjRw&url=http://www.govbizguide.com/capability-statement-templates/&ei=Ee4tUfygHe-K0QGJ-ICwCQ&bvm=bv.42965579,d.dmQ&psig=AFQjCNHbhoBwsBq2AbigWWDyW7PxlcU6gw&ust=1362050828953429


 



 







 
TRADE ASSOCIATIONS 

VENDOR OUTREACH SESSIONS 
INDUSTRY DAYS 

MENTOR-PROTEGE 
JOINT VENTURES 

 





 Statutory Law 
http://thomas.loc.gov  

 
 Small Business Act (Public Law 85-536, as    

amended) 
http://www.sba.gov/sites/default/files/tool_serv_sbact.pdf

http://thomas.loc.gov/
http://www.sba.gov/sites/default/files/tool_serv_sbact.pdf


Title 13 of the United States Code of Federal Regulations (13 CFR) 
 Section 121 – SB Size Regulations 
 Section 124 – 8(a) BD/SDB Programs 
 Section 125 – Subcontracting 
                       – Limitations on Subcontracting 
                       – SDVOSB Program 
 Section 126 – HUBZone Program 
 Section 127 – WOSB Program 
 Section 134 – Appeal Procedures 

http://ecfr.gpoaccess.gov/


 Small Business Jobs Act of 2010 
 National Defense Authorization Act of 2013 
 National Defense Authorization Act of 2015 
 WOSB Sole Source Program  FAR 19.1506 

 



• Know Organization’s Points of Contact 
• Understand FDA’s Mission and Needs 
• Know FDA’s SB Goals and Top NAICS codes 
• Research Research Research 

– Budget and Brief  
– Procurement Forecast 
– FPDS and USA Spending 

• Understand Strategic Sourcing, Internal IDIQs, GWACs 
 
 
 

 



• Pursue Grants 
• Create Targeted Marketing Tools 
• Respond to Sources Sought Notices 
• Network 

– VOS 
– Industry Days  
– Trade Associations 

• Know the Rules 
 

 
 

 





SMALL BUSINESSES ARE THE 

OF THE ECONOMY 



OSDBU CONTACT 

200 Independence Avenue, SW 
Room 537 

Washington, DC 20201 

Website:  www.hhs.gov/smallbusiness  
Phone:  202.690.7300 

Email:  sbmail@hhs.gov 

http://www.hhs.gov/smallbusiness
mailto:sbmail@hhs.gov


http://www.youtube.com/user/HHSOSDBU 

http://www.youtube.com/user/HHSOSDBU


www.facebook.com/HHS 

http://www.facebook.com/HHS


@HHSOSDBU 
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